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0 of 0 people found the following review helpful. Definitely a great guide and tool for the al too busy salesmanBy
Mike DuranDefinitely agreat guide and tool for the all too busy salesman. Persepctives are important, and this book
helps differentiate the difference between productive and not productive time.Try to think of it as help to lean up
processes.0 of 0 people found the following review helpful. a holistic approach to life time managementBy CHRIS M
SASSOThisisadifferent way to look at time management then most sales booksin that it stresses balance and values.
| have used this several times as a read together or book club type exercise with some of my sale reps over the years
and it alwaysis a hit.Highly recommend this book.5 of 5 people found the following review helpful. Buy This
Book...NOW!By QuoteNotesDave Kahle is one of the best writers on selling skills on the country. While there have
been enumerable books written on time management, thisis the best one I've seen on time management techniques
that are of direct and immediate value to someonein sales. Best of all, while most people read books on time
management, few ever put the information to work...Dave makes it simple enough that readers are much more likely to
implement his suggestions. Highly recommended!

The typical salesperson today is overwhelmed, trapped in a chaotic, pressure-filled environment with too much to do
and not enough time to do it. Salespeople need help! This book providesit. Dave Kahle contends that smart time
management is not about cramming more activity into each hour; but about achieving greater resultsin that hour. The
content has been honed in hundreds of seminars and refined by the perceptions and experiences of thousands of
salespeople. 10 Secrets of Time Management for Salespeople provides powerful, practical insights and ideas that
really work, including hundreds of specific, practical, effective time management tips from dozens of salespeople who
areon the "front lines' every day. The author, Dave Kahle, has been the number-one salesperson in the country for
two different companiesin two distinct industries. He's presented seminars throughout the world, published more than
400 articles, and authored three books and 32 multimedia training programs.



