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Ivan R. Misner : Truth or Delusion?: Busting Networking's Biggest Myths before purchasing it in order to gage
whether or not it would be worth my time, and all praised Truth or Delusion?: Busting Networking's Biggest Myths:

0 of 0 people found the following review helpful. Excellent and InspiringBy sad customerVery informative and
straight to the point. | particularly like the practical applications, they give mereal "next step” action pointsto usein
my everyday networking. | recommend this book to anyone who is interested in building relationships with people on
all levels of social and economic influence. | chose this rating because it met my expectations and inspired me to use
what | have learned from the information in this book.0 of 0 people found the following review helpful. Good
Refresher on Business NetworkingBy Edward J. BartonA good book for anyone in business, and especialy if you are


http://f3db.com/pub/links.php?id=B007V8Z3SS

part of a business networking group like BNI. The book contains 49 common statements about business networking,
like:* There is an unlimited supply of referrals* It's best to limit the number and types of networking groups you belong
to* Y our best source of referrals are your customersAnd then discusses whether the statement is a myth or delusion and
why. The book provides a great framework for learning and refreshing yourself on the fundamental's of business
networking. A good, quick and informative read.0 of O people found the following review helpful. Pretty goodBy
Brian Cristl liked it. Good, basic information from the king of networking. Anyone in sales should read this. Like any
business or self-improvement book, you'll find some of the material to be unnecessary and even repetitive, but it's
worth the few hours of time.

Many books teach the "who / what / where / why / how" of professional networking. Truth or Delusion separates the
reality from the fantasy by presenting Truths and Delusions about networking and then shows why they are either real
or fakes. For example: Delusion: The best way to ensure referral successisto treat your referral sources by the
"Golden Rule." Treat them the way you would want to be treated. Truth: The best way isto treat your referral sources
theway THEY want to be treated. The referral process is more about emotion than facts. Find out how your referral
sources want to be treated and how they would like you to treat their referrals.
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