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would be worth my time, and all praised Winning Body Language for Sales Professionals: Control the Conversation 
and Connect with Your Customermdash;without Saying a Word: 

0 of 0 people found the following review helpful. My guys have picked up some good ideas. A good readBy Jeff 
H.Thanks, In our sales team library. My guys have picked up some good ideas. A good read.0 of 0 people found the 
following review helpful. Excellent, simple insight was great explanation and situationsBy William J. 
ArbogastExcellent, simple insight was great explanation and situations. It works in practice very well. Every sales 
professional who does in person sales should read. It's been very useful.0 of 0 people found the following review 
helpful. Simply GreatBy Paul davisIf you are interested in learning more about yourself and the messages you send 
others do not delay! Purchase this book! The information is well thought out and simple. You can apply these 
techniques immediately with measurable results. What are we all saying between the lines? This book will teach you!

PROVEN NONVERBAL STRATEGIES THAT WIN SALESWhen you are selling, the way you deliver your 
message will matter as much as, or more than, what you actually say. In this groundbreaking book, body language 
guru Mark Bowden teams up with renowned sales trainer Andrew Ford to reveal nonverbal communication skills 
guaranteed to give you the advantage in every sales situation.Winning Body Language for Sales Professionals reveals 
the universal body language signals that command instant respect and teaches you how to use them to: Avoid being 
perceived as just another ldquo;salespersonrdquo;Earn lasting trustmdash;without saying a wordInterpret othersrsquo; 
body language to determine ldquo;friendsrdquo; and ldquo;enemiesrdquo;Create an environment that puts buyers at 
easeInfluence the feelings and behavior of your prospectsThese are the secrets every salesperson has been waiting for. 
When you comnot;municate in a positive way with your body language, your words hold greater weight than 
evermdash;and winning the sale is just a handshake away.
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