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0 of 0 people found the following review helpful. Impressed with book and authorBy Farrell ReidI was very impressed 
with the book and the author. First the book, the book is very detailed when it comes to understanding the government 
contracting process. I am glad to see tax payer dollars at work when it comes to the digital government.I would 
suggest using something like Evernote to keep track of all of the websites you will use and need.Now, on to why I was 
impressed with Mr.Parvey. I had some questions that I needed some answers. I had emailed the author and in a very 
short time I got a return email from Mr.Parvey. Also,the answers were to the point and very helpful.I love it when 
someone has traveled where you are traveling tells you how to travel.Farrell1 of 2 people found the following review 
helpful. Get Started in Government ContractiongBy Jeffrey W. BennettThis book had everything I needed to get 
started in Government Contracting. I was able to register and begin my publishing business almost immediately. Now 
I supply books for other government contractors. Peavey and Alston do a great job to help new defense contractors set 
up operations and compete for government contracts.DOD SECURITY CLEARANCES AND CONTRACTS 
GUIDEBOOK-What Cleared Contractors Need to Know About their Need to Know National Industrial Security 
Program Operating Manual (NISPOM)Learn how to get a facility security clearance and protect classified information 
with NISPOM.Insider's Guide to Security Clearances3 of 3 people found the following review helpful. Garbage in a 
pretty wrapperBy Chuck BauerIf you really want to sell to the government, look to another source. Practicably 
everything in this book is out of date.

"The United States federal government is the biggest customer in the world. It buys 20% of all the services and 
products produced in the U.S. But of the 22 million registered U.S. companies, fewer than 2% of them seek out this 
market. Why? Because small business owners don't know where and how to get these contracts.Winning Government 
Contracts will change that. It begins at the beginning, assuming no prior knowledge of the government marketplace 
and its sometimes complicated terminology. Written in a clear, easy-to-understand language by experienced sales and 
marketing professionals, this book takes you through the registration and bidding process step-by-step. All the terms 
used in government contracts are explained in plain English.Winning Government Contracts shows you where to find 
the sales opportunities on the Internet, then guides you through every step in your quote, whether submitted 
electronically or on paper--explaining the jargon and outlining the exact information that needs to be entered. You will 
learn how to download drawings and specifications, understand shipping and packaging requirements, and find out 
how much the government is currently paying for an item before you submit an offer. The book also highlights areas 
where beginners need to be particularly careful, such as remembering to include shipping costs when you offer the 
government your best price!After the offer has been submitted, the book explains how to find the results of the bid--
which company was awarded the contract and its price, as well as the names and prices of all the other bidders. 
Included is the government's system of inspection, acceptance, invoicing, and payments, as well as the specific 
requirements for service contracts such as Statements of Work, Wage Determinations, and Technical 
Proposals.Whatever your business, the federal government is a marketplace you can enter. Winning Government 
Contracts will you show the way."


